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SharpVue Capital is a real estate private equity firm based in Raleigh, North Carolina. SharpVue
invests in a range of property types and across the capital stack in the growth markets of the
Southeastern United States. SharpVue has deployed $98 million into sixteen off-market transactions
properties since inception.
The firm is currently raising Fund II, targeting $200 million, and has held a first close on $25 million
led by a significant anchor.
LPs thus far have responded well to the team’s geographic focus, strong reputation, and track
record. In addition, the current turmoil in the real estate industry has created a significant advantage
for well-capitalized, nimble “sharpshooters” with direct sourcing capabilities.
You may find it interesting to hear about SharpVue’s diversified strategy across property/security
type, its sourcing advantage, and the attractive exit dynamics in the sector.

Please join us for a private Family Office Insights webinar with SharpeVue
RSVP and confirmation required here.
August 18th, 2020 at 2:15 PM Eastern

Family Office Insights is a voluntary, “opt-in” collaborative peer-to-peer community of single
family offices, qualified investors and institutional investors. Join the community
here www.familyofficeinsights.com

Why invest in the U.S. Southeast?
The Southeast has grown at twice the national average over the past ten years, and
the U.S. Census Bureau expects it to grow at twice the national average over the
next ten years. Current conditions appear to be accelerating this trend, as
businesses and families seek lower taxes, a more favorable business climate, and

lower population density. Despite recent growth, there remain significant investment
opportunities across the region.

Why invest with a local "sharpshooter", instead of one of the larger
players?
Two reasons: first, the best way to outperform is to find "off-market" deals rather
than paying a premium at auction. Only a local player with its ear to the ground can
source these opportunities, while the larger firms compete in marketed sale
processes. Second, there is a gap in the market at SharpVue's deal size ($4-12
million), larger than the "friends and family" deals but below the size threshold of the
big national investors.

Why choose a firm that invests across product types and across the
capital stack, instead of with a specialist?
If all you have is a hammer, everything looks like a nail. Product type specialists
have to invest in their specific product type at every point in the cycle, even if
conditions are not favorable. Dedicated equity or debt investors only have one tool
with which to approach a prospective transaction. SharpVue's flexibility allows us to
identify attractive opportunities across cycles and market conditions, and to price
risk effectively by investing in off-market deals at the most favorable place in the
capital structure.

Lee Roberts of SharpVue Capital
Lee Roberts founded and leads SharpVue Capital. He has spent his 25+ year career in real estate
investment and finance and has been involved in the sector in several contexts, including private
equity, investment banking and commercial banking. Immediately prior to SharpVue, he served as
budget director for the State of North Carolina, a role in which, among other initiatives, he led an effort
to rationalize the state’s real estate portfolio. He has a JD from Georgetown University and a BA from
Duke University. Contact Lee: lee.roberts@sharpvuecap.com

Alert & disclosure: The Coronavirus (COVID-19) has now been identified in New York City. During the
outbreak of the virus, in order to protect the health of our friends members and staff. Family Office
Insights, BavelasGroup LLC and all affiliates is following the recommendations of the CDC and suggest
you do the same. Affected individuals should limit their exposure to everyone including fellow members
and staff.
Affected individuals include members, non-members, guests, general population and staff who exhibit
Coronavirus symptoms (including but not limited to fever, cough and shortness of breath), may have
been exposed to the Coronavirus, or who have recently traveled to countries affected by the
Coronavirus. Limiting exposure may include self-quarantining, avoiding common areas, and limiting
close contact with others as much as possible.
All are also encouraged to continue to engage in everyday preventative actions, including covering
coughs and sneezes with a tissue, washing their hands often with soap and water for at least 20 seconds
(or using hand sanitizer), and cleaning frequently touched surfaces and objects daily using a regular
household detergent and water. We DO NOT assume or accept any responsibility for the negligence or
any action or inaction of anyone. As is our standard policy, we will with pleasure reschedule any service
with best efforts issuing FOI services credit only. Please note it is your choice to participate or interact in
any way with anyone and is your choice alone and you assume the responsibility thereof. Family Office
Insights, BavelasGroup and/or an affiliates or assigns does not offer or give medical, financial or
investment advice, or offer or suggest or recommend securities or any other invest for sale or otherwise,
and is not a broker dealer. Anyone considering deployment of capital will likely be well served by seeking
advice from a qualified professional. I love you.
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